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MATCHING

Matching looks for
potential partners for your
own entrepreneurs, based
on similarity in answers
provided by other
accepted NEs/HEs on
their application forms.

-
Matching can be launched

by entrepreneurs as well
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When two partners decide
to adopt a relationship,
different additional steps
are still required before the
exchange can actually
start. The relationship
building process involves
different actors at different
stages. >>>
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An NE's stay with an HE will be supported by the
programme, provided that:

— The stay is based on mutual interest;

— It has been facilitated by eligible 10s;

— The requirements of the programme are fulfilled,

— The necessary agreements between all parties
Involved have been signed
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Table 1: Recommended monthly financial assistance paid by 10s to NEs

Country of stay Recommended amount per month while staying
in the respective country
Belgium €830
Bulgaria €560
Czech Republic €610
Denmark €1100
Germany €830
Estonia €670
Iraland £1Nn0nn
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What does the financial support given to the New
Entrepreneurs cover?

— The purpose of the financial support to the New Entrepreneurs is
to contribute towards

— travel costs (to and from the country of the stay)
— subsistence costs (in particular for accommodation)
— In cases where other indirect costs need to be covered (e.g.

company related expenses, insurance, social security etc.),

— The New Entrepreneur must provide the Intermediary
“T1API Organisation paying the financial support with proof of
Al

i-.:.- ‘\Q expenditure
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Most Represented Sectors

Advertising, promotion, printing media and related
services

Education and training

IT, office and communication equipment and services
Legal fiscal and other consultancy

Hotel, restaurant, tourism, travel and wellness services

Architectural, construction, engineering and inspection
services

— Together they form a little bit more than 50% of the HEs

and NEs
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Evolution of relationships

Weekly relationships evolution
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Grazie per I'attenzione

Luisa Minoli
— Tel 0332.830200
— Email: europa@api.varese.it
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